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Expert Physicians.
Exceptional Care.
At Virginia Oncology Associates, we understand
every cancer is unique and so is every patient 
we treat. Our team of experienced physicians
and sta� provide advanced care, innovative
technology, and personalized treatment options.
This includes research and groundbreaking
clinical trials taking place right here in Hampton
Roads, giving our patients access to therapies
not yet available outside of the studies.

Virginia Oncology Associates is an a�liate of
the US Oncology Network, one of the largest
cancer treatment and research networks in the
country. This a�liation enables us to incorporate
the expertise of nearly 1,350 physicians
nationwide into our delivery of patient care.

(757) 466-8683

5838 Harbour View Blvd., 
Ste. 105, Suffolk, VA 23435

2790 Godwin Blvd., 
Ste. 101, Suffolk, VA 23434

VirginiaCancer.com
Virginia Oncology Associates is part of The US Oncology Network and is supported by
McKesson Specialty Health. © 2020 McKesson Specialty Health. All rights reserved.
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At our very center is something 
called character. Character has 
nothing to do with how pleasant 
we can be or how educated we 
are, or how faithful we are to 
attending religious services. 
Character is about who we are, 
whether or not we are honorable.

When I am with people who 
have honor, I am at ease. I can 
be myself; I am safe. My dearest 
friend, Elaine Thompson, is a 
prime example of someone with 
character, an honorable woman. 
When she says something, 
anything, I can bank on it. Elaine 
tells the truth, without regard for 
how it will sound, whether or not 
it will make her money, whether 
or not it is a popular view, 
whether or not anyone agrees. 
How safe I feel with her.

I sold Great Bridge Press some 
years ago to Clifton Weeks, a man 
of honor. We did write up a little 
agreement between us, but that 
was all. If any misunderstanding 
ensued, all I’d really have to do 
is ask him what he understood. 
Whatever that was, I’d be able to 
live with it because it would be 
fair. Clifton wouldn’t be a part of 
anything unfair—to either party.

That’s really what fairness, 
honor, character is all about. It 
works for everyone concerned. 
Rotary has a four-way test where 
two of the points address this very 
thing. They ask, “Is it the truth?” 
and “Is it fair to all concerned?”

People with character—good 
character—will live by honor 
and fairness. They do not have 
to stop and think very long about 
whether something is honorable 
or fair; the answer is at their very 
core. We really do know when we 
are in the presence of character. 
We may like someone without 
great character, we may play golf 
with, or sometimes even vote for 
someone without much character. 
But deep down, we know.

We really do know when 
we are in the presence of 

character. 
We may like someone 

without great character,
 we may play golf with,

 or sometimes even vote for 
someone without 
much character. 
But deep down, 

we know.

When someone has a lapse of 
judgment and does not exhibit 
good character, they need to be 
forgiven. Since I am far from 
perfect and struggle, not always 
successfully, to be my highest 
self, I am very grateful there is 
forgiveness from my God and 
my fellow man. I think it is 
fair for us to be forgiven as we 
forgive others. But forgiveness 
is not the same thing as 
acceptance.

…forgiveness is not
 the same thing as 

acceptance.

When we set our standards for 
ourselves, our children, for our 
business partners, and yes, for 
our leaders, we want character 

and honor. Nothing less. Don’t 
tell me it doesn’t exist.

We have become too cynical 
about politicians at every level. 
I once listened to Attorney 
General Mark Early speak in a 
meeting run by Commissioner of 
Revenue Ray Conner after being 
introduced by Commonwealth 
Attorney Larry Wills. These men 
may have differed politically, 
but each was honorable; each 
was a man of character. 

There are people with 
character, with honor, 

all around us. 
Let’s start acknowledging 
them and holding them up 

as examples

There are people with 
character, with honor, all around 
us. Let’s start acknowledging 
them and holding them up as 
examples. Let’s tell our children 
who to look toward for standards. 
Better still, let’s be that example.

Our only caution should be 
that no man, nor woman, holds 
the standard for character, for 
honor. When any one person 
fails, we can forgive without 
losing sight of, or lessening, the 
standard. If we can teach this 
standard to our children, all will 
be well.

Publisher’s Point

Character 
at the Coreby 

Jean 
Loxley-
Barnard

While organizing my home office recently, I came across a column I had written 22 years 
ago for The Shopper.  The title caught my eye and I stopped to read it.  It is as true today 
as it was then and I believe it will be relevant two decades hence.  Some things are timeless.
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It began in Italy on Friday evening, 
March 13—just four days after that 
nation went into an unprecedented 
lockdown because of COVID-19. 
Thousands of Italians came out onto 

their balconies and porches to cheer the 
doctors and medical workers fighting on the 
frontlines against the pandemic. Some sang 
opera, some shouted soccer chants, while 
others banged on pots and pans. The joyous 
cacophony was a mixture of gratitude, praise, 
and the release of anxiety for what the future 
might hold.
By the third week of March, New Yorkers 
were taking to their balconies each evening 
at 7:00 to applaud, shout, sing, and holler 
their support for the medical community. As 
the virus spread globally, these emotional 
outpourings of gratitude became nightly 
events—from the Chinese epicenter of 
Wuhan to the medieval villages of Lombardy, 
from Milan to Madrid, onto Paris, and then 
London.
The media became a constant deluge of 
horrifying images: refrigeration trucks 
parked outside of urban hospitals to serve as 
temporary morgues for the pandemic’s dead, 
and hospital ICU units with beds filled to 
capacity. Interviews with exhausted doctors 
and nurses hammered home the message 
that equally-vulnerable human beings, 
armed only with their medical expertise and 
concern, were in the thick of things—often 
for days at a time with little or no rest. 
Outside of hospitals in the pandemic’s urban 
epicenters, local physicians nationwide—
family practitioners, specialists, dentists, and 
even vets—were instituting safety measures 
to protect their patients and halt the spread 
of the disease.  The pandemic has affected 
every aspect of healthcare globally and will 

continue to do so for the foreseeable future.
More than ever, people realize that the health 
of doctors and nurses is as much at risk as 
that of their patients. A highly contagious 
respiratory infection is no respecter of 
medical degrees, nursing credentials, 
titles, past successes, or social standing. A 
pandemic is nature’s great equalizer, cutting 
through societal norms, and demanding that 
people take on roles that they’ve never before 
played.

So it is that when safety measures bar families 
from the bedside of dying loved ones, the 
medical staff often takes their place. Doctors 
and nurses are routinely offering emotional 
support, listening ears, a comforting word, 
and an even more comforting touch to the 
patients in their final hours and minutes of 
life.  Being a surrogate family member is 
not technically in the official job description 
of any physician, nurse, or hospital staffer. 
And yet, in the broadest philosophical sense, 
comforting a fellow human being has been 
foundational to the practice of medicine since 
the days of ancient Greece.
Such comfort can come at an emotional cost 
to those offering it. In mid-December, doctors 
and nurses who care for Virginia’s critically 
ill and dying COVID-19 patients spoke with 

Senator Tim Kaine about the emotional toll.
 “We are asking them to be everything for 
these patients because these patients are so 
isolated,” Dr. Karen Door, with Valley Health 
in Winchester, explained. “When you’re 
everything to a patient, that heavy, heavy 
psychological burden is just tremendous. 
It’s a vastly expanded role in the context of 
a high volume of patients in the middle of a 
pandemic.”
Heather Mayberry, a clinical nurse specialist 
at Lynchburg General Hospital, shared 
how hospital staffers “come into their shift 
knowing they have to serve as the patient’s 
whole family, but they take it on and take it on 
with a smile. They’re told not to overexpose 
themselves in these rooms, yet they see the 
loneliness in these patients’ eyes and that all 
they want is for someone to be with them and 
hold their hands.”
Dr. Amit Vashist, Chief Clinical Officer with 
Ballad Health, said that while he is used to 
dealing with death, he was “not used to so 
many deaths happening all in the space of 
several days. It’s not easy to pronounce three 
people dead on a 12-hour shift.”
The families of doctors are not immune to the 
stress from worrying about their loved ones’ 
health. “My two daughters asked me if I get 
sick what will happen to them?” Dr. Rehan 
Qayyum, chair of the Department of Internal 
Medicine at VCU Health Doctor, observed.
Such concerns are not unfounded.  In some 
states, medical personnel account for as 
many as 20 percent of known coronavirus 
cases. And so, as doctors, nurses and medical 
workers on COVID’s frontline are the first to 
receive the vaccine, all of us here at Doctor 
to Doctor join others in offering our heartfelt 
thanks to them and prayers for their continued 
well-being.

By Rob Lauer

For Those Fighting on the 
Front Lines of the Pandemic

More than ever, 
people realize that the 
health of doctors and 

nurses is as much at risk 
as that of their patients.
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When Dr. Dino Yambao opened 
his independent pharmacy, 
Warrington Wellness Rx, 
last summer, he hoped for 
a warm reception from the 

neighborhood. The enthusiastic raves that broke 
out online were more than he expected. Thanks to 
dedicated patrons, a decades-long reputation for 
excellent service, and the credentials to handle 
challenging cases, Dr. Yambao has redefined the 
pharmacy experience for his community.

Warrington Wellness Rx is a full-service 
independent pharmacy offering conventional 
prescriptions, specialty compounds, veterinary 
compounding, point-of-care health screenings, 
and private-label high-quality supplements. 
Curbside pickup, delivery on the Southside, 
and even long-distance shipping are available. 
They also offer free pill-packs with four or more 
medications and/or supplements, which provide 
convenience and help with patient compliance. 

“Social media lit up with people talking 
about my new pharmacy,” Dr. Yambao happily 
recalls. “Before then, I hadn’t realized just 
how much I meant to them. You never know 
who you’re impacting when you help different 
people through the years.”

Residents of the Great Bridge/Hickory area 
may remember Dr. Yambao as the indefatigable 
friendly pharmacy manager at the Farm 
Fresh on Centerville Turnpike. For nineteen 
years, he’d served customers at Farm Fresh, 
always with a smile, quietly (and unwittingly) 
building a fanbase. What seemed to him as a 
common-sense job well done was increasingly 
appreciated by customers frustrated elsewhere.

“When I speak with a customer, my only 
focus at that moment is the person in front of 
me. It just seems like the right thing to do,” Dr. 
Yambao relates. “And whether I’m at the end 
of a long day or not, that next patient still needs 
good service. So, I always stay present. 

“Through the years, I started hearing more 
and more customers express concerns about 
their care. They trusted me to help them. I’m 
glad I was able to make their lives a bit easier.”

This Hampton Roads native had always 
wanted to improve his community one way or 
another. As a high school student at Kempsville, 
he wasn’t sure which profession to pursue, but 
he definitely knew a few requirements. He 
wanted to raise a loving family, help other 
people, and have a stable career doing work 
he could be proud of. After some research, a 
young Dino set his mind on pharmacology.

Several years later, he returned from VCU 
with a doctorate in pharmacology. A few twists 
and turns led him to Farm Fresh. He settled in 
his hometown, where he married.  He and his 
wife, Gretchen, now have eight children in a 

house filled with love.
At Farm Fresh, Dr. Yambao 

took time daily to give answers to 
inquisitive patients. He welcomed 
the extra work of preparing 
a particular compound for a 
customized prescription. And by 
the end of the day, tired but pleased, 
Dr. Yambao would then go home to 
help with school work.

Nineteen years passed in this 
way as customers throughout the 
community got to know him. The 
closure of Farm Fresh brought him to a turning 
point. The store chain had given him the liberty 
to schedule his work in the way he thought 
best-served customers. He discovered this 
wasn’t necessarily the case with other chains. 
Dr. Yambao realized he had come to enjoy 
being involved in the more personal aspects of 
pharmacology, which led him away from major 
corporate employers.

He accepted a position at an independent 
pharmacy in Norfolk. There, he assumed 
leadership over the compounding department, 
which led to a particular specialty in hormone 
and fertility treatments. Prescribing physicians 
and veterinarians began to remember his name. 
Patients became friends. The work environment 
was busy yet intentional, with the customer’s 
needs always at the forefront. Dr. Yambao 
quickly knew he belonged at an independent 
pharmacy.

Back in the Great Bridge/Hickory area, 
Dr. Yambao’s exit had created a sense of loss 
among former customers who missed his warm, 
personalized care. Soon deciding he was ready 
to return home, he opened Warrington Wellness 
Rx on Butts Station Road. Relieved customers 
took to social media with the good news that Dr. 
Yambao was back. That’s when he fully realized 
what he’d brought to his community.

Warrington Wellness has a private treatment 
room where vaccines and  point-of-care health 
screenings are administered. Dr. Yambao is 
qualified to check a patient’s blood pressure, 
cholesterol, and A1c, as well as test them 
for conditions, such as strep and flu. As for 

COVID-19, he offers antibody tests that 
determine if someone has ever been infected 
by that virus. Dr. Yambao can fill prescriptions 
with more holistic knowledge of their purpose 
and effects.

He excels at compounding—the customized 
mixing of medications not commercially 
available. He has also invested in state-of-the-
art equipment to give his customers the best 
possible experience. His background in working 
with more challenging regimens makes him 
an excellent resource for guiding new patients 
through that type of treatment.

Warrington Wellness also has over-the-
counter products for first aid and basic home 
care. Wanting to offer trustworthy supplements, 
Dr. Yambao connected directly with suppliers 
to develop an in-house brand. His line of 
professional-grade supplements has been 
tested for quality, purity, and safety by certified 
labs using the most advanced equipment and 
methods. He offers a wide range of vitamins and 
supplements, including CBD.

The inside of Warrington Wellness is quiet, 
tidy, and welcoming. Dr. Yambao, on duty every 
weekday, leads his team with his trademark 
warm demeanor. Personalized service to every 
single customer is a given. The pharmacy brings 
together all of Dr. Yambao’s skills, strengths, and 
convictions. Happy to get to know his customers 
individually, he can often be found making the 
drive to a homebound person’s house to make 
a delivery.

“My customers truly receive an exceptional 
experience,” Dr. Yambao says. “I look forward 
to sharing that experience with more of my 
neighbors across the Southside.”

Warrington Wellness RX
Beloved pharmacist returns to the 
Great Bridge/Hickory area
By Candance Moore

“My customers truly receive 
an exceptional experience. 
I look forward to sharing 

that experience with more 
of my neighbors across the 

Southside.”
                     —Dr. Dino Yambao

805 Kent Place, Suite 104
757-800-8813

www.warringtonwellness.com

Dr. Dino Yambao
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Up and Away
By Terry Young

Terry Young is an FAA licensed drone pilot and professional photographer 
and videographer. His 30 plus years of experience in pre- and post-
production of both still photography and video, coupled with the latest 
equipment,  enable him to create amazing high quality images.

Another Year 
of Flying Fun

Awesome aerial projects 
and looking forward to 2021

In my four years of official commercial flying, I have been lucky 
to have been involved in some great projects. When I first started out, 
I really hadn't thought much beyond residential real estate shoots. 
While these have been predominant, I have also been lucky to shoot 
videos and photos for TV, commercial real estate, construction 
progress, tourism, and local economic development.

One fun project was for the City of Norfolk, which involved 
creating a video to promote the old Nordstrom building and attract 
investors and vendors to convert it into something new.

That particular project involved some challenges flying a drone 
inside the store.  I flew between columns, through doors, up 
stairwells, and around objects—all manually, with no GPS signal or 
obstacle sensors.

I have also been lucky to shoot videos 
and photos for TV, commercial real estate, 

construction progress, tourism, 
and local economic development.

Some of my most interesting projects have been construction-
based.  I have worked with several construction companies in the 
area and have greatly enjoyed watching different types of buildings 
take shape over many months.

One such construction project has been Armada Hoffler's 27 
Atlantic tower on 27th Street at the oceanfront.

Over the last year, I have watched as a building started from an 
almost empty lot and grew into an impressive 18-story building. 
I have recorded as each new floor was added, and new doors and 
windows were fitted, along with other construction milestones, such 
as concrete pours.

Other projects that have been close to my heart as an avid sailor 
have been working with the Chesapeake Bay Foundation and 
covering the wonderful work they do for our waterways.  

I have been lucky enough to be involved in covering their 
landmark events,  like the christening of new vessels and completing 
the restoration of oyster beds in rivers around Hampton Roads.

Also appealing to my sailing interests, I have enjoyed producing 
promotional videos for 3 Hampton Roads marinas.

Such videos were created to showcase their facilities on their 
websites and social media pages. They have also been promoted and 
used on the marina's social media ads to attract new customers and 
boat owners.

All in all, it has been a great and very varied four years, and I eagerly 
look forward to the years to come.
Visit AirAspects.com for more information on the many ways that 
aerial photos can help your project.
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“The work was extremely rewarding,” Dr. 
Stevens recalls, “and I truly appreciate that 
chapter in my journey. That’s where I learned 
to meet people where they are.  I would 
go to shelters to do pap smears, administer 
vaccines, and see patients.  I even parked 
under bridges to see patients because I had to 
go where they were.”

After three years, Dr. Stevens knew 
she wanted to learn more to help the 
disadvantaged. She furthered her education, 
obtaining Master’s Degrees in business and 
public health and following her mother’s 
footsteps into medical administration.  “I not 
only wanted to know the clinical aspect of 
healthcare policy but also the economics of 
health care. So after working with The Daily 
Planet, I entered medical administration.  
It gave me a lot of insight. I took a job in 

Boston, where I worked with Medicare and 
Medicaid health plans so that I could learn and 
understand the business aspect of medicine.”

As an administrator, Dr. Stevens was 
again at the forefront of giving healthcare to 
the neediest population using a team-based 
approach by participating in a Medicare 
and Medicaid pilot program now available 
throughout the US, all while providing 
comprehensive and compassionate primary 
care to the homeless population in Boston.

In that position as Director of Health 
Plans, Dr. Stevens became experienced with 

JenCare, a revolutionary healthcare 
system for seniors, is serving Hampton 
Roads communities, and nobody is more 
excited about it than JenCare’s Chief 

Medical Officer, Dr. Lisa Price Stevens. “This 
is totally different from the traditional health 
care people are used to,” Dr. Stevens enthuses.  
“At JenCare, we provide VIP primary care for 
seniors who are in the Medicare Advantage 
program.  It’s an awesome concept.  Our 
whole focus is to honor our seniors with 
care that is exceptional, team-based, and 
addresses all aspects of care for their overall 
well-being.”

For Dr. Stevens, her journey to JenCare 
in Hampton Roads is one that has brought 
her full circle.  Born and raised in Virginia 
Beach, Dr. Stevens has deep roots in the 
Hampton Roads community and grew up in 
a community-minded family that raised her 
to continue that legacy.  Her father, William 
“Dick” Price, was the former football coach 
at Norfolk State University for whom their 
football stadium is named. It was her mother’s 
career, however, that would most profoundly 
impact Dr. Stevens’ own career choice.  

“My mom was a nurse administrator.  She 
was director of nursing for Sentara Norfolk 
General many years ago and also for Norfolk 
Community Hospital,” she reveals. “I grew 
up in the corridors of the hospital. While other 
kids grew up on playgrounds, I was often 
with my parents at work, particularly with my 
mother. She would pick me up after school, 
and I’d come back to the hospital with her, 
and that’s where I received my introduction 
to the field.”

It wasn’t just an introduction to medicine 
that Dr. Stevens received by shadowing her 
mother at work; it was an introduction to 
community service.  “My mother wasn’t 

just a nurse administrator; she 
was a community health nurse.  
She would go into the housing 
projects to provide healthcare 
and do screenings. As a young 
child following her on the job, 
it became naturally instilled in 
me.  I became accustomed to it, 
and I knew it had meaning. The 
experience didn’t just influence 
my interest in medicine, but also 
in being part of my community 
by utilizing teams to take care of 
community members.”

Dr. Steven’s desire to practice medicine 
was solidified in her heart as a nine-year-
old who was just playing video games in the 
right place at the right time.  “I was at Flipper 
Mccoy’s at Military Circle when a young 
family member started choking on a piece of 
candy. People were panicking and trying to 
help and called the ambulance. I went behind 
him and performed the Heimlich maneuver 
on him, and the candy popped out of his 
mouth,” she smiles in remembrance. “I was 
never taught the Heimlich Maneuver. Mom 
was a CPR teacher, and I used to go with her 
to classes and watched her do it.  So, I just 
did what I had seen her do,” she laughs. “My 
family had a big celebration telling me, ‘You 
saved his life!’  I had no idea, but it made me 
think, ‘Wow!  I can really help people and 
make a difference!’ That’s when I knew what 
I wanted to do.”

Fueled by her experience and her mother’s 
inspiration, Dr. Stevens attended medical 
school at VCU. Returning to Norfolk for her 
residency at Eastern Virginia Medical School, 
she trained for internal medicine and stayed 
on as faculty for a year, working with medical 
residents.  “It was a pleasure and honor to 

work with medical residents. 
Even while on faculty, I always 
stayed connected to the medical 
community,” she states.

Dr. Stevens started into 
practice in 1996 and worked 
with multiple practices until 
2010 when her community 
service roots began to call.  
Following her mother’s example 
in community healthcare, she 
moved to Richmond to work 
for The Daily Planet, a federally 
qualified healthcare organization 
for the homeless.  

JenCare Senior 
Medical Center 
Dr. Lisa Price Stevens offers 
her patients personalized, 
value-based care

Dr. Lisa Price Stevens

X-ray Technician Anthony Angeles with Market Chief Medical 
Officer Dr. Lisa Price Stevens

By Christi Sanchez

“It’s not just about seeing patients 
when they’re sick.  Our whole 
approach is prevention, early 

detection of disease, if present, and 
maintaining overall well-being for the 
senior population with a personalized 
VIP touch.”—Dr. Lisa Price-Stevens
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in her patients.  “This is exactly what I saw 
during my observations of my mother’s work, 
and it works phenomenally!  I have a nurse, 
a facilitator, a care coordinator, and a social 
worker.  Each one of my patients gets the 
benefits of my care team when they see me.  
When they see me, they see the team, and we 
all work together to ensure their best possible 
health care.”

Not only are there health care teams for 
every patient at JenCare, but there is also 
access to specialists.  In addition to having 
family practitioners and internal medicine at 
the practices, there are also cardiologists with 
many cardiac tests performed onsite since 
cardiac disease is prevalent in the JenCare 
patient population.   “The cardiologists 
are a unique and beneficial feature for our 
patients,” Dr. Stevens reveals.  “They are 
key to providing that well-rounded, holistic 
approach we have to provide complete health 
care.  We also have podiatrists, labs, x-rays, 
ultrasounds, close access to endocrinologists, 
and even acupuncture and Tai Chi,” she 
adds with a smile. “It’s been such a pleasure 
of becoming Chief Medical Officer for 
JenCare!”

The relationship-centered JenCare 
healthcare model is a perfect fit for 
community-minded Dr. Lisa Price-Stevens.  
She has come full circle and returned back 
home, putting her desire for community 
service and all of her medical experiences 
together to practice medicine that treats and 
serves the underserved.  “I came from humble 
beginnings and always wanted to work in a 
humble manner where I’m able to serve.  This 
job allows me to do that. I’ve realized that 
this is not the end of my journey; it’s just 
the beginning, where I can continue to fulfill 
what I feel is my God-given purpose.”

the needs of seniors. “I was working with 
Medicare plans, so I was more focused on 
seniors and saw the struggles they had with 
affording meds and getting to appointments 
without supports and family to help.  That’s 
when I decided to come back here and bring 
all of my health care policy and health care 
finance experience to find a value-based 
organization,” she explains.

All of Dr. Stevens’ work experiences 
blended perfectly and built upon one another 
to provide the foundation for the next leg of 
her journey with JenCare as she followed the 
breadcrumbs back home. “Getting older, I 
found I was coming back to my true north,” 
she smiles. “I loved healthcare administration, 
I felt like I needed to do that so that I could 
learn and understand all aspects of healthcare 
and make a difference; but deep in my heart, 
I was meant to have that patient interaction 
and practice medicine. I wanted to come 
home to be closer to family and bring back 
my husband and children so that we could get 
back to our roots.”

So, in January 2020, Dr. Stevens joined 
JenCare Hampton Roads. “This job is so 
rewarding!” she exclaims.  “It’s a culmination 
of everything I’ve done until this point.  All 
of my experiences have come together to 
prepare me for this.  My attention has always 
been helping those less fortunate, patient 
education, and prevention.  That’s been a 
part of my whole journey—working with the 
underserved.  That’s everything we do here 
at JenCare.”

JenCare is a division of ChenMed, founded 
in 2003 by Dr. Jen-Ling James Chen after 
he’d found himself the patient instead of the 
physician when being diagnosed with cancer.  
He and his family experienced the frustrations 
of navigating a healthcare system where 
profits, not patients, were the focus.  When 
Dr. Chen recovered, he was determined to 
revolutionize how health care was delivered 
to patients. ChenMed was created with an 
enduring mission to provide compassionate, 
coordinated primary care, convenient and 
effective for the people who need it most—
seniors and the underserved.  

As of 2018, JenCare had over 70 practices 
in 10 states. “We now have a huge presence  
as far south as New Orleans and Florida, up 
the east coast to Philadelphia, and westward 
into Ohio and Illinois,” Dr. Stevens points out.  
“In Hampton Roads, we have five practices 
located in Norfolk, Portsmouth, Virginia 
Beach, Hampton and Newport News.”

The JenCare healthcare model is unique in 
its approach to patient care.  It implements a 
team-based, relationship-centered model—
things not usually seen in a traditional 
healthcare setting. “We attend to the needs 
of our patients in a personalized, value-based 
setting,” Dr. Stevens explains. “It’s not just 
about seeing patients when they’re sick. Our 
whole approach is prevention, early detection 
of disease, if present, and maintaining overall 
well-being for the senior population with a 
personalized VIP touch.”

That VIP treatment includes giving all 
patients her personal cell phone number 
to call anytime they need. “That’s part of 

the VIP service, and we pride ourselves on 
providing that service and being available 
and accessible to our patients at all times,” 
Dr. Stevens says. “My patients can call me if 
they’re feeling sick or if they have a question.  
They don’t have to let things fester up and 
end up in the emergency room; they can call 
me.”

The practice also allows walk-in patients 
for unexpected situations. It provides 
supports for seniors who may not have 
family members or others to assist them, 
such as transportation from home to office, 
food for those experiencing food insecurity, 
and affordable medications from their onsite 
pharmacy. “We don’t want any senior or 
member of our community to suffer lack 
of food or medical care simply because 
they don’t have the means to take care of it 
themselves,” Dr. Stevens asserts. “It’s part 
of providing service that treats all aspects 
of care, including the social determinants of 
health.”

With her extensive experience, Dr. Stevens 
is very impressed with the difference she sees 
between the JenCare model and traditional 
healthcare services.  “I worked for many 
systems and practices in my life, and they were 
all wonderful and dedicated to patient health.  
But the difference I see at JenCare is that we 
have more opportunities to form relationships 
with our patients and provide them with 
more personalized care,” she explains. “The 
JenCare difference is our value-based care, 
customer service, and teamwork, as well as 
the holistic approach that we take with each 
patient. That stands out more at this practice 
than any other I’ve worked with.  There have 
been elements of these at other practices, but 
this is the only place where all of them have 
come together.”

The team-based approach is exactly as it 
sounds.  Dr. Stevens is surrounded by many 
highly-qualified and dedicated health care 
professionals who help and take an interest 

To learn more about Primary 
Care Physician opportunities at 

JenCare in Hampton Roads, 
please contact: 
James Breeden

804-672-1651
James.breeden@jencaremed.com

From left: Nurse Care Promoter Jessica DeMunbrun, Market Chief Medical Officer Dr. Lisa Price Stevens, Care 
Facilitator Patrice White, and X-ray Technician Anthony Angeles.

“The JenCare difference is our value-
based care, customer service, and 
teamwork, as well as the holistic 
approach that we take with each 
patient.”—Dr. Lisa Price Stevens
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Where You Are The Standard Of Beauty

300 Medical Parkway, Suite 300 | Chesapeake
www.cardinalplasticsurgery.com

Dr. Julia Stevenson
Board Certified 
Plastic Surgeon

Specializing in: 
• Breast Augmentation 
• Breast Reduction 
• Breast Reconstruction 
• Liposuction 
• Body Contouring 
• Microneedling
• Skin Cancer Removal 
  and Reconstruction
• Eyelid Surgery 
• Botox, Fillers 
  & Skin Care

@CardPlasticSurg757-389-5505

Read our story at TheShopper.com

WE ARE OP EN!

Virtual consultations and 
appointments are available. 

NEW ITEMS ON ONLINE STORE

Visit website for details

Dr. Anh Wohler has joined Dominion Radiology Associates, 
expanding the practice’s breast-imaging subspecialty team 
serving Chesapeake Regional Breast Center, located at the 
Jennings Outpatient Center.

Welcome and Congratulations

Investment Management | Financial Planning

Finish Stronger.™

Arie Korving CFP® and 
Stephen Korving CFP®1510 Breezeport Way, Suite 800

757-638-5490 
info@korvingco.com      www.korvingco.com

Take Advantage of our
FINANCIAL WELLNESS CHECK-UP

NO CO-PAY
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W   hen Denise Foster went into 
nursing, she had starry-eyed 
visions of saving others. 

“I don’t think I was much 
different from most people who 

pursue nursing,” she says. “When you start out, 
you think you can save the world, that everyone 
will listen to you and be better off because of it.”

With that lofty goal, Denise earned both a 
bachelor’s degree and a master’s degree from 
Old Dominion University. She went on to 
earn a Ph.D. in higher education from Regent 
University. After working in home healthcare, 
she worked in higher education at ODU, as well 
as distance-education at universities across the 
country. Her specialty was teaching the hard 
sciences, pathophysiology, and pharmacology.

“I’ve worked in nursing for 35-plus years, 
and unfortunately, the starry-eyed vision I had 
when starting out hasn’t been the reality I’ve 
encountered,” Denise observes. “In fact, as far 
as public health is concerned, I think things have 
gotten worse over the years. We have increased 
rates of diseases like obesity and diabetes. 
There is more heart disease, and there are more 
cancers linked to stress, diet and environmental 
factors. We have access to all of this remarkable 
research on healthy diets and exercise—and 
most people just ignore it.”

With this awareness, Denise was shocked 
when, a few years ago, her best friend told her 
about her son’s clinical use of medical cannabis. 

“I pooh-poohed the entire idea,” Denise 
recalls. “I always thought cannabis was a drug 
of abuse. After all, that’s what most of us were 
taught in school. For seventy years, that is how 
most Americans have thought of cannabis. When 
my friend told me about her son’s clinical use, 
I objected. But my friend persisted and finally 
convinced me to research the matter. I have 
always been a big fan of doing research—a total 
research geek. So, I took her up on the challenge.

 “When I delved into researching cannabis, 
I was floored by what I discovered,” Denise 
relates. “Cannabis has been the most investigated 
drug in the world. It contains two compounds—
THC and CBD—each of which has many 
medical applications and therapeutic uses. The 
US Department of Health and Human Services 
patented cannabis as medicine, with antioxidant 
and neuroprotective properties, in 1999. CBD 
is effective in treating anxiety, epilepsy, and 
even psychosis. THC is used as a sleep aid, a 
painkiller, and an antiemetic. It is also used as an 
appetite stimulant and is especially beneficial to 
people being treated for cancer. Those treatments 
can negatively impact a patient’s appetite at a 
time when it is more essential than ever that they 
maintain nourishment.”

“One of the FDA-approved 
treatments for cancer patients that 
we’ve been using since the 1970s is 
Marinol,” Denise continues. “Nurses 
administer this to cancer patients 
all the time. I learned that Marinol 
is synthetic THC, created and dispensed with 
government approval for over forty years!”

As Denise continued her research, she 
learned that humans, like all mammals, have an 
endocannabinoid system that regulates a wide 
range of functions and processes like sleep, 
mood, appetite, memory, reproduction and 
fertility. “Even though researchers discovered 
the endocannabinoid system in the early 1980s, I 
knew nothing about it,” Denise laughs. “I should 
have been aware of this while teaching.”

Denise’s extensive research caused her to not 
only change her mind about cannabis but to also 
pursue a new direction in her medical career. “I 
decided to become a cannabis nurse. When used 

appropriately, medical cannabis is an option for 
cancer patients if they live in states where its use 
is legal. As of 2020, medical cannabis is now 
legal in about 35 states—including Virginia. Two 
years ago, the National Council of State Boards 
of Nursing (NCSBN) issued nursing guidelines 
for the use of medical cannabis. I’m a former 
board member of the American Cannabis Nurses 
Association, having served as former secretary 
and regional director.”

Denise notes that the medical community is 
trending away from medical cannabis toward 
the use of hemp. Both plants belong to the same 
family, and both carry THC and CBD. While 
researching the use of hemp products, Denise 
learned of a Missouri couple whose experiences 
with medical cannabis and hemp had also changed 
their career trajectory.

Like many Americans, Jay Humfeld and 
Danielle Friedrich worked in unfulfilling day jobs. 
Danielle managed multiple medical practices.  
Jay worked in corporate sales and management. 
After the death of her young sister, Danielle began 
suffering from severe depression, anxiety, and panic 
attacks. Having been active in sports, Jay suffered 
from severe back pain; two surgeries still failed to 
bring relief or return him to his active lifestyle. Then 
they discovered CBD. It changed their lives.

After experiencing CBD’s benefits, they 
decided to start their own website to sell it. 
Soon realizing that customers wanted to talk 

to them, ask questions, and see the products in 
person, they decided to leave their full-time jobs 
and open a store—Hemp Haven. Less than 30 
days after opening their doors, they sold two 
additional franchises.  After being open only 10 
months, they had 12 stores and were planning to 
open more. Their goal was to be the largest CBD 
franchise in the country.  

When, through a fellow cannabis nurse, Denise 
learned of Danielle and Jay’s work, she realized 
that it resonated with her goal of educating people 
about CBD. She met the couple, and now, a year 
later, she has opened a store in Chesapeake.

“This is the first Hemp Haven on the East 
Coast,” Denise says with pride. 

“Every product that I sell is perfectly safe. 
Customers will find hemp seed oils and even 
hemp pasta—which, nutritionally, is high in 
OMEGA 3 fatty acids. I sell hemp protein. 
Because hemp is one of the few plants that has 
protein, it is perfect for anyone on a vegan diet. 
If customers come to me and say they want to 
take a particular product for a particular issue, I 
always tell them to consult their physician first. 
But using hemp as a regular dietary supplement 
is healthy in so many ways.” 

“The big takeaway is that hemp is good 
for people and good for the planet,” Denise 
concludes. “As far as the environment is 
concerned, it can replace paper, wood, and even 
concrete. With regards to health, everybody 
can benefit from CBD because a daily dose 
can regulate the endocannabinoid system. The 
components in hemp work on the entire body, 
offering a holistic approach to wellness.”

And helping others achieve wellness is why 
Denise became a nurse in the first place.

Hemp Haven
Denise Foster, RN promotes the 
health benefits of CBD at new 
Chesapeake store
By Rob Lauer

“This is the first Hemp Haven on 
the East Coast…using hemp as a 

regular dietary supplement 
is healthy in so many ways.” 

—Denise Foster, RN

480 Kempsville Rd., Suite 104
Chesapeake

(757) 609-3767
www.chesapeake.hemphaven.store

With a career in nursing spanning more than 35 years, Denise Foster 
is the owner of the recently-opened Hemp Haven in Chesapeake
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You can make a difference

H.E.R. also provides a 24 Hr Emergency Hotline, 
case management, community support groups, court advocacy, 

child trauma program and age appropriate support, housing assistance 
and employment empowerment programs. 

Volunteer with H.E.R. Safe Place, a local Domestic Violence 
Resource that provides emergency shelter and 

quality care to adult and child survivors.

For more information visit www.hershelter.com 
or contact Volunteer Coordinator at 757-485-1445 

or volunteer@hershelter.com. 
If you need help from H.E.R. please contact 

the 24hr Hotline at 757-485-3384.

Volunteer opportunities include:
provide a meal • maintenance • yard work • gardening

re-decorate a room • movie nights • kids game/craft nights 
childcare for job interviews/support groups

24hr Hotline • Goal Coach • Life Skill Presenter
H.E.R. Ambassador • hold a drive • hold a fundraiser

133 Kempsville Road  |  Suite 104  |  Chesapeake, VA  23320

Considering a new career?
Consider joining us!

Doctor to Doctor Magazine and 
The Shopper Magazines are 

expanding again.  If you have 
experience in the exciting world 
of publishing, or wish to publish 

your own specialty magazine, 
or are talented in helping local 

businesses expand their business 
through good marketing, send 
us a resume or give us a call at 

757-547-0520 
Monday-Thursday from 10-3.

We are a 40 year old family business 
with flexibility and great benefits.  
Our belief has always been – if team 
members have flexibility in the 
workplace in their lives, we get loyalty 
and excellence in return.

Doctor Doctorto
Magazine

We want to hear from you!
Please visit the Contact Us section of 

DoctorToDoctorMagazine.com 
to comment or call our publisher’s office at 757-547-0520

This Spring... Doctor To Doctor Magazine
will examine the state of the age-old practice:

Doctor Doctorto
MAGAZINE

A Loxley-Barnard Family Publication

Did you follow 
your parent or 
grandparent into 
medicine?

Are you encouraging 
your child to follow you?

Following in their Footsteps For the second time in its 115-year history, The Group for Women has parent/adult 
child partners working alongside each other. Founding physician, C.J. Andrews, began a 
solo OB/GYN practice in 1905 and welcomed the addition of his sons, Mason and William, 
as soon as they could complete their medical training. 

Nearly a century later, Dr. Holly Puritz, managing partner of The Group for Women for 
over a decade, celebrates the addition of her son, Zachary Puritz Wohlgemuth, to the team of 
physicians. 

“It was a magical moment for me that first day, walking up the stairs at the Kempsville office and 
seeing his name and my name together in the list of docs,” Dr. Puritz recalls. 

For Dr. Wohlgemuth, that first day was the realization of a lifelong dream. “I don’t remember a time 
when I wasn’t interested in medicine,” he says. “From middle school through high school and college, 
medicine was always on my radar.” This makes sense in that both of Dr. Wohlgemuth’s parents, as well as one 
grandfather and an uncle, are physicians. “Medicine was dinnertime conversation at our house. Both my parents 
talked about their jobs, and both seemed happy.” 

While the choice of a career in medicine may have come as no surprise, the choice to specialize in OB/GYN was a bit surprising, even for Dr. Wohlgemuth 
himself. “I had always assumed that I would specialize in something surgical like Dad (retired surgeon, Dr. Stephen Wohlgemuth). I did my OB rotation 
and loved the OR. I then did my surgery rotation, expecting to like it more but was surprised to find that unlike my Dad, not all surgeons seemed happy,” 
Dr. Wohlgemuth observes. “Labor and Delivery is the only really happy place in the hospital. If I am going to be up at 3 a.m. for work, I’d rather be present 
with a first-time family than rushing to perform emergency surgery.” 

Dr. Wohlgemuth settled on OB, seeing it as a chance to have time in the OR and have an office practice through which to provide care for patients, ages 
18 to 88.  “OB/GYN is an amalgam of great things about medicine,” he notes.  When Dr. Wohlgemuth and his wife, Allie, began to consider where they 
would like to settle and raise a family, he was drawn to return to Norfolk, his home, “a close-knit medical community.” 

When Dr. Puritz realized that her son was interested in interviewing with The Group for Women, she did what any savvy Mom would do: she got out 
of the way! She brought the idea to her partners and then, very purposefully, “backed away. They needed to meet, to discuss it and to interview Zach, all 
without me present.” Dr. Puritz, whose impeccable sense of ethics has always guided her work, made the decision to step out of her role as president of 
The Group for Women—a position she had occupied for 12 years. 

“To work with your Mom is one thing; to have your Mom as your boss is another,” Dr. Wohlgemuth says. Just weeks in, it 
appears that both mother and son have acclimated to their roles as partners. Dr. Puritz describes her son as “kind, 

quiet and steady, an innate caretaker. With Zach, still waters run deep.” She adds, “It is fun to see him in his 
element.” 

Dr. Wohlgemuth notes that he and his Mom “have always had a great relationship” and that he 
appreciates “being able to see a different side of her. As a senior partner in the group, I am amazed 

to see what she’s done and how she’s done it.” He adds that it’s nice to see, first hand, how well 
respected his Mom is by both partners and patients. “The sign of a true leader is that they do 

what’s good for the group; they think three or four steps ahead of everyone else.” 
Dr. Wohlgemuth adds praise for the practice as a whole: “Complacency is not a word that is 

used around here. I appreciate the history of this group. Now it’s my responsibility to carry 
it on and make it better.” 

When Dr. Holly Puritz joined The Group for Women’s team of doctors in July of 1987, 
her son, Zach, was 8 months old. Now, 33 years later, his addition to a dedicated group 
of physicians means that Mom gets to do what Moms love best; she gets to watch her 
son flourish in the career that he knew was his passion all along. Like mother, like son.

Like Mother,      
         Like Son

880 Kempsville Road, Suite 2200 • Norfolk • (757) 466-6350
www.thegroupforwomen.com

The Group for Women celebrates the addition of 
Zachary Puritz Wohlgemuth to the practice
By Dr. Barbara L. Kersey
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Our home is bursting at the seams.” 
If Barry Hobbs had a nickel for 
every time he’s heard those words 
recently… As the owner of Addition 
Associates, he’s been fielding phone 

calls from families far and wide who need to 
improve their living space. Perhaps it’s a kitchen 
upgrade to accommodate more cooking, or a 
closed-in porch for year-round use of the space, 
or an in-law suite added to the property. There are 
all sorts of ways to make a home more livable, 
and Barry is available to help. 

Addition Associates is a full-service contractor 
for designing and building to improve residential 
properties. In other words, Barry’s team can help 
a client gain a better home without a new home 
purchase. All the things that a client loves about 
an existing house can be built upon and expanded. 
A beloved, familiar home feels amazingly new. 

After 40 years in the business, Barry has 
learned how to meet each family’s needs in the 
most efficient and cost-friendly manner. Every 
project begins with a visit to assess the home 
situation. Some clients know exactly what they 
want; some simply say they’re running out of 
space. Barry can offer ideas for solutions that 
clients may not have thought of, drawing from 
the experience of a long and distinguished career. 
He also has insights on which renovations and 
additions will boost a home’s resale value. 

Some of these improvements are repairs 
to existing components, such as windows or 
patio doors. Kitchen and bath remodels, always 
popular, are a great place to start, and rooms can 
be reconfigured in this process to maximize the 
overall use of the home. Basements and attics are 
often transformed into studio apartments. Ground-
level bedrooms, a rec room, and a larger dining 
room are often added as extensions. From start 
to finish, an addition to a home can be completed 
before a home sale closes, at a much lower cost. 

For the optimal increase in a home’s value, 
Barry focuses on its design elements. He explains 
that design is equally as important as construction, 
especially when it comes to additions. New parts of 

a home should match the 
exterior style and offer a 
sense of symmetry for 
better curb appeal. Barry 
develops a unique design 
around each client’s 
property and lifestyle. 
Utilizing software, he 
is able to create a three-
dimensional view of  his 
vision for clients to see. 
Construction begins only 
after a client approves the proposal.

“The design is my favorite part,” Barry says. “I 
get to step into a client’s daily life for a few days. 
It leaves an impact on me, and I’d like to think 
my work leaves a positive impact on their whole 
household.” 

Once a project is ready, Barry’s trusted team, 
many of whom have worked with him for years, 
take over from there. Brother-in-law Perry 
Holland—known around the office as quite the 
perfectionist—serves as the production manager, 
bringing all the diverse elements together into 
one beautifully harmonized whole. Although 
subcontractors may be brought into a project, Perry 
relies on a network of highly experienced artisans 
with years of successful projects to their credit.

Work crew members are true professionals 
who manage themselves well:  No smoking, no 
cursing, no music or phone calls on the job, and 
absolutely no leaving a mess when they leave the 
job site. They arrive on schedule, and they don’t 
stop until the client is thrilled with the outcome. 
Budgets and timelines agreed upon in advance 
are honored. In fact, Barry credits his team for 
much of the success of Addition Associates.  

“A client will often choose us for window 
replacements or a bathroom remodel as their first 
project,” Barry explains. “My guys make such a 
great impression that I’ll soon get a call requesting 
a basement renovation. This kind of teamwork is 
the result of years of dedicated customer service.” 

Four decades ago, a young Barry, fresh out of 
college, set out to build his incredible operation. 
Despite his age, he was already a faithful 
churchgoer, devoted husband, and hard worker. 
Knowing that Barry had studied architecture in 
college, his father-in-law approached him with 
a business opportunity. That offer ultimately 
became Addition Associates. 

Barry used a Biblical passage—Colossians 

3:23—as his compass for leadership. He treated 
his staffers like a second family, giving them 
the resources they needed to create beautiful 
craftsmanship. As other contractors cut corners 
in a tighter economy, Barry maintained his 
quality, trusting in faith that his decision would 
pay off. It didn’t take long for the wheat to 
separate from the chaff, and talented contractors 
soon preferred to answer his calls.  

Addition Associates uses high-quality 
materials, such as Anderson windows, installed 
by knowledgeable tradesmen. The result is a 
new construction look with a lived-in feel. The 
Addition Associates website offers photo after 
photo of stunning home renovations. These 
renovations are so impressive that in 2010, 
Addition Associates was honored to lead the 
effort to save Suffolk’s historic Obici House.

This year, as more and more families are 
reconnecting around the dinner table, Barry 
says his services are in high demand. He’s 
getting to know clients from new households 
who are thankful to take advantage of his 
experience. Many older clients have chosen 
Barry for multiple projects as their needs have 
changed over the years. He’s watched rooms go 
from nursery to bedroom to craft station, and 
sometimes back to nursery again, as a family 
grows. Because of his depth of knowledge, he 
can advise clients to think ahead about what 
they may need in the future from investing 
in their homes—usually the most significant 
investment that most people make.  

“By God’s grace, I’m still going strong and have 
no plan to retire as of yet,” Barry says with a warm 
smile. “It’s fun to meet new people. Homeowners 
who want to get the most from their homes are 
welcome to call me. I look forward to helping 
them. After all these years, I still enjoy what I do!”

Addition Associates’ Barry Hobbs 
Making beloved, familiar homes feel amazingly new
By Candance Moore

“The design is my favorite part,” 
Barry says. “I get to step into a 
client’s daily life for a few days. 
It leaves an impact on me, and 

I’d like to think my work leaves a 
positive impact on their 

whole household.”

(757) 488-8391
www.AdditionAssociates.com

Addition Associates can renovate the interior of an older home 
to create a beautiful open-concept space that feels new

Barry Hobbs of Addition Associates designed 
this lovely screened porch for the Arango 
residence in Smithfield

Celebrating 40 Years
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Josh Curling, D.D.S. left, 
welcomes long time friend Jerel 
Gutierrez, D.D.S. to the practice 
at Edinburgh Family Dentistry
(Fall 2012)

Geoff Campbell, DVM, of Edinburgh Animal Hospital prides 
himself on offering high-quality care to his patients

Photo courtesy C Rae Photography
(Winter 2016)

From left: John May, CEO of TrustNetMD and 
Trustee of Johns Hopkins Health System, Mr. 
Shopper Terry Barnard, and Chesapeake Regional 
Medical Center President and CEO Peter Bastone
(Winter 2016)

Highlights from the past Making the Rounds

From left: Dental Assistant 
Taylor, Dr. Shieila Vacendak, 

Office Manager Terry, and 
Dr. Daniel Vacendak 

Photo by 
Kaiser Custom Images

(Summer 2014)
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John R. Sweeney, M.D., FAAAI of the Asthma & Allergy 
Clinic in Portsmouth with his son, 
Richard S. Sweeney, D.D.S. of Dominion Dentistry
(Fall 2012)

Plastic Surgeon, 
Guy Trengove-

Jones M.D. here 
with his wife, 

Lisa Jones
(Spring 2013)

Ronda Bridgeman, member of the Chesapeake Regional Hospital Authority; Bob Oman, Chairman; 
Dr. Don Buckley, President Emeritus of Chesapeake Regional Medical Center; Peggy Matthews, member; 
Robert Culpepper, Vice Chairman; David Stockmeier, Treasurer
(Fall 2013)

CEO of Chesapeake 
Regional Medical 
Center Wynn Dixon, 
left, and CEO of 
TrustNetMD John May
(Spring 2012)

Highlights from the past Making the Rounds

Christopher 
Walshe, M.D. 

of Atlantic 
Urogynecology

(Spring 2012)
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Brian L. Johnson, M.D., of Virginia 
Dermatology & Skin Cancer Center

(Winter 2015)

Chesapeake Internist 
Julius Miller, M.D. 

with his wife Jeanne at 
Physicians for Peace Gala

(Fall 2013)

Juan Montero M.D., founder of 
Chesapeake Free Care Clinic
(Fall 2010)

Senator Bill Frist, M.D. was honored at the 
Physicians for 2008 Peace Gala in Virginia 
Beach by receiving the Charles Horton 
Humanitarian award. From left: Co-Chair of 
the Physicians for Peace Medical Operations 
Committee Dr. Donald Buckley, Dr. Bill Frist, 
and Ernie Padden, Vice President at Riverside 
Health System, Newport News.
(Fall 2009)

Endocrinologist, Aaron Vinik, M.D. 
of the Strelitz Diabetes Center with 

Attorney Peter Decker Jr.
(Spring 2011)

Annie Nasr and OB/GYN Munir Nasr, M.D.
(Fall 2011)

Norfolk Mayor Paul Fraim and several Bon Secours Hampton Roads Health System executives celebrated the grand opening and 
blessing of Bon Secours Ghent Station Medical Associates. The facility will offer primary care, full diagnostic imaging, laboratory 
services and, an occupational medicine clinic that includes state-of-the-art testing. The In Motion Physical Therapy team will also offer a 
full range of physical therapy specialties.
(Summer 2015)

Dr. Petruschak of the Breast Center at Chesapeake 
Regional Healthcare at the controls of the only 
Hitachi SOFIA Whole-Breast Ultrasound 
in all Hampton Roads.
(Spring 2011)

Highlights from the past Making the RoundsHighlights from the past Making the Rounds
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Brian L. Johnson, M.D., of Virginia 
Dermatology & Skin Cancer Center

(Winter 2015)

Chesapeake Internist 
Julius Miller, M.D. 

with his wife Jeanne at 
Physicians for Peace Gala

(Fall 2013)

Juan Montero M.D., founder of 
Chesapeake Free Care Clinic
(Fall 2010)

Senator Bill Frist, M.D. was honored at the 
Physicians for 2008 Peace Gala in Virginia 
Beach by receiving the Charles Horton 
Humanitarian award. From left: Co-Chair of 
the Physicians for Peace Medical Operations 
Committee Dr. Donald Buckley, Dr. Bill Frist, 
and Ernie Padden, Vice President at Riverside 
Health System, Newport News.
(Fall 2009)

Endocrinologist, Aaron Vinik, M.D. 
of the Strelitz Diabetes Center with 

Attorney Peter Decker Jr.
(Spring 2011)

Annie Nasr and OB/GYN Munir Nasr, M.D.
(Fall 2011)

Norfolk Mayor Paul Fraim and several Bon Secours Hampton Roads Health System executives celebrated the grand opening and 
blessing of Bon Secours Ghent Station Medical Associates. The facility will offer primary care, full diagnostic imaging, laboratory 
services and, an occupational medicine clinic that includes state-of-the-art testing. The In Motion Physical Therapy team will also offer a 
full range of physical therapy specialties.
(Summer 2015)

Dr. Petruschak of the Breast Center at Chesapeake 
Regional Healthcare at the controls of the only 
Hitachi SOFIA Whole-Breast Ultrasound 
in all Hampton Roads.
(Spring 2011)

Highlights from the past Making the RoundsHighlights from the past Making the Rounds
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Vice Mayor John de Triquet, M.D., and his wife, Carole
(Winter 2016)

Judy and Dr. Gil Snider 
with Dr. Don Buckley
(Spring 2018)

Highlights from the past Making the Rounds

Jeffrey Weisberg, D.M.D. and his son Barclay Weisberg, D.D.S., 
in practice together with Eastern Virginia Family and Cosmetic Dentistry
(Spring 2012)

President of the American 
College of Surgeons, 
L.D. Britt, M.D.,M.P.H.
(Fall 2010)

Sharon and 
Stephen Asam, D.D.S.

(Spring 2011)
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Dr. and Mrs. Douglas 
Howerton of 
Gastroenterology 
Associates
(Winter 2015)

Julia Stevenson,  M.D.,
Board Certified Plastic 

Surgeon of Cardinal 
Plastic Surgery

(Fall 2018)

Daniel Etheridge, D.D.S., of 
Greenbrier Dental
(Fall 2013)

Paul Griffey, MD of 
Chesapeake Eye 

Care and his wife 
Terry

(Winter 2015)

Chairman of the Chesapeake 
Regional Hospital Authority 
and owner of Oman Funeral 
Home Bob Oman, Bob’s 
mother Lil Oman and CEO of 
Chesapeake Regional Medical 
Center Dr. Peter Bastone 
(Fall 2013)

Highlights from the past Making the Rounds
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Chesapeake Health Department   
  offers to help local practices    
 navigate the vaccine

Are we there yet? Are we 
there yet? Are we there yet? 
That has been the million-

dollar question for this 
long, trying year. COVID-19 

has changed our world, 
possibly forever. 

So we dug in, 
read, conferred, 
researched, Zoomed, and Googled until our Googler 
was sore. We adapted, improvised, begged, and 
borrowed. All of our training was put to the test. Now 
that the vaccine is here, it is time to really roll up our 
sleeves.

Christy Gray, Immunization Division Director for 
the Virginia Department of Health, summed it up 
perfectly: “It is our time. Never before have we set 
out to vaccinate so much of the population in such a 

short time period. It is unprecedented. It is daunting, 
complex, and it won’t be easy. But we’re also public 
health professionals with years of experience, problem-
solving skills, a healthy sense of humor, and a positive 
get-it-done mentality that cuts into any challenge. We 
will adapt, and we will succeed together.”

With almost a quarter of a million people, Chesapeake 
is the second-largest city in the Commonwealth. The 
vaccine is recommended for those 18 and over. That 
number represents 185,700 people. Public health 
experts estimate that 75 percent of the population 
needs to receive this vaccine to produce significant 
containment of the COVID virus. 

That’s a lot of sleeves for public health to handle 
alone, so we are asking for your help. We want to 
make it easy and convenient for you to be part of this 
historic vaccine distribution effort by signing up to be 
a COVID vaccine distribution site for your own patient 
population.

But wait! There’s more! 
Your Chesapeake Health Department will help you 

help your patients! Not having your healthcare and 
administrative staff bogged down in red tape and 
government paperwork will allow more time to be spent 
on patient care. Research indicates patients exhibit a 
high level of trust in their primary care providers’ ability 
to offer the most comprehensive medical advice, so 
let us do the heavy lifting. We know the CDC and VDH 
systems and are here to take the pain out of the process. 
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Our COVID Vaccine Navigators are available to work directly 
with your staff in Chesapeake practices and clinics to assist with 
the CDC COVID vaccine registration system and documents. They 
will also be available to provide guidance on setting up inventory 
processes, electronic recording requirements, billing processes, 
and they will be the main vaccine information consultants for 
any COVID vaccine-related questions or issues. There are many 
questions regarding the vaccine, with more information being 
offered by the minute. Our Vaccine Navigators can assist you 
and your staff by serving as subject matter experts with a direct 
connection to VDH. 

The best part? This vital service is offered AT NO CHARGE to 
Chesapeake medical practices who wish to become a COVID 
vaccination site. 

The Virginia Medical Reserve Corps (MRC) is a force of dedicated 
volunteers who stand ready to support the community in the 
event of a public health emergency.  We are fortunate to have a 
top-notch Chesapeake MRC Team in our community. 

Since February, MRC volunteers have worked over 110,000 
hours in support of COVID-19 testing, outbreak investigation, 
contact tracing, public information, and medical surge response 
in long-term care facilities. Each member has been fully vetted and 
trained and has liability protection through the Commonwealth.
Our MRC COVID Vaccine Navigators are also experienced 
registered nurses who have served the Chesapeake community 
for decades. They are familiar with the nuances and needs of our 
community, as well as the requirements and processes involved 
in COVID vaccine distribution. The COVID vaccine is provided, 
at no charge, to all health care systems and providers; however,          

if your practice becomes a COVID vaccination participant site, you 
will be able to bill an administrative fee of $21.00 per injection for 
insured patients.

If your office is interested in being part of this historic medical 
event, please contact our COVID Vaccine Navigators to help start 
the process of enrollment. 

Meet our Medical Reserve Corps 
COVID Vaccine Navigators 

Carolyn Sanford and Kathy Malley

Please visit our website at www.vdh.virginia.gov/chesapeake/ for more information

“As an older Pediatrician and long-time 
Public Health Director, I have experienced 
the devastating impact on public health 
before broad vaccine usage was available.  It’s 
heart-wrenching and exhausting.  As health 
care providers, we have another opportunity 
to save lives and reduce misery by providing 
COVID-19 vaccines to patients—the people 
who put their trust in our expertise and 
guidance. Together we can truly make a 
difference in our community.  I look forward 
to working with our health care professionals 
to help make our community safe and back 
to normal again. Thank you!” 

- Dr. Nancy Welch, Director, 
Chesapeake Health Department

Carolyn Sanford, RN BSN
(757)667-1855

carolyn.sanford@vdh.virginia.gov

Kathy Malley, RN BSN
(757) 373-7074

kathy.malley@vdh.virginia.gov
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Jennifer Johnson, co-owner and 
administrator of Harmony Home Care, 
has always been sure of her calling in 
life. Like the company’s other three 
owners, she is a Deep Creek native, 

and it was while growing up there that her 
aunt, Deanna Stanton, influenced her career 
choice. 

“I’ve always wanted to do home health 
care,” Jennifer shares. “Even as a child, I 
knew that was what I was going to do. I was 
so inspired by my Aunt Deanna, who was a 
nurse in home healthcare.  I admired how she 
helped people through her job. Watching her 
really made me want to enter the field.” 

Following her heart after high school, 
Jennifer attended TCC and received her 
associate degree in nursing. She was fortunate 
enough to land a job in her desired field right 
out of college.

As a skilled home healthcare nurse, Jennifer 
spent 12 years tending to patients’ medical 
needs in the comfort of their homes. Still, she 
noticed a void that she was unable to fill.  

“While tending to my patients’ medical 
needs, I saw their need for personal care in 
the home as well,” she recalls. “They needed 
help with daily activities that nurses were 
unable to address—like bathing, dressing, 
shopping, housework, transportation, meal 
preparation, and simple companionship.  This 
touched my heart, and I wanted to focus on 
those areas.  I love this aspect of home care. 
It’s so much more personal. Because you get 
to spend more time with your patients, you 
have the opportunity to develop a relationship 
with them.”

In 2016, Jennifer and the other three owners 
set out to provide personal care to homebound 
patients. She started Harmony Home Care 
with the help of her team of trained CNAs and 
PCAs. “We perform thorough background 
checks on all of our caregivers. All are CPR-
certified and receive specialized training to 
meet the needs of the client. For instance, 
we provide specific training in caring for 

dementia patients so that our caregivers know 
what to expect. We also provide training in 
congestive heart failure so that they know 
what clinical signs to look for. All caregivers 
will call doctors immediately if they see 
concerns that need to be addressed.”  

With their knowledge and compassion, 
Jennifer and her team of caregivers help 
patients stay in their homes while relieving 
family members of the stress of being in that 
full-time role. Because of Jennifer’s clients 
have their own families while also being a 
caregiver for their elderly parent, they often 
miss their children’s school, sports, or family 
activities.

“Our services allow them the opportunity 
to step back from that caregiver position and 
just enjoy being a daughter or son,” Jennifer 
explains. “We step in to help people with 
jobs and a dependent family member, as 
well as those who need a temporary break 
from caregiving. We also partner with two 
local hospice groups that refer patients to us. 
We’ve done a lot of hospice care, including 
24-hour care. 

“That’s so helpful for family members who 
act as caregivers for an end-of-life hospice 
patient because it becomes a 24-hour job for 
them,” she adds with compassion. “Hospice 
patients often wake up agitated in the middle 
of the night, needing reassurance, calming, or 
medication. Their caregiver needs to get their 
rest to be strong enough for the journey they 
and their loved one face.”

In addition to elderly patients, Harmony 
Home Care also services disabled children 
and veterans.  

“We have a special place in our hearts 
for disabled veterans who have served our 
country,” Jennifer says proudly. “In fact, 
one of our owners, Brent Johnson, is a 
disabled vet. We make sure they, like all of 
our patients, receive top-quality care. Many 
companies don’t serve disabled veterans, but 
veterans make up 60 percent of our clientele. 
We’ve created a good working relationship 

with the VA. 
“We’ve branched 

out to partner with 
Wounded Warriors 
and the Veterans Spina 
Bifida Program. They 
all reach out to us if 
there’s someone in 
their program who 
needs personal home 
care.”

Because Harmony 
Home Care also serves 
disabled children of all 

ages, organizations dedicated to caring for 
young people suffering from brain injuries 
have contacted Jennifer. “We recently worked 
with four different children with brain injuries 
from accidents,” she shares. “One teenage 
patient didn’t want friends knowing that 
she needed a nurse. So, we personalized the 
experience by ensuring our caregiver dressed 
down when driving the teenager to lunch with 
friends. The nurse would  sit a table or two 
away from the teens in order to maintain a 
sense of normalcy.” 

That’s just one example of how Jennifer 
and her team ensure that each and every 
patient receives personalized care. “We 
want people to be comfortable, so we put 
a lot of thought and effort into matching 
patients with their caregivers.  We do our 
best to match according to their individual 
needs and personalities.  If for some reason, 
it doesn’t work out, we’ll gladly send out 
someone new.  We don’t want anyone to feel 
trapped in an uncomfortable relationship with 
their caregiver,” Jennifer stresses. “We’ve 
even put out special employment ads for 
specific characteristics that we would need 
in a caregiver to meet the needs of a specific 
patient.”

In pursuing her life’s passion, Jennifer is 
helping people through the most vulnerable 
times in their lives. Along with Harmony 
Home Care’s dedicated caregivers, she 
delivers compassionate, personalized care, 
companionship, and comfort in a way that 
would surely make her Aunt Deanna proud.

Harmony Home Care
Deep Creek native finds her life’s purpose 
delivering personalized home care
By Cristi Sanchez

961 Canal Drive, Suite B
Chesapeake

(757) 482-4013
www.harmonyhomecarehhc.comThe office staff of Harmony Home Care. From left: Jessica Briley, Donisha Carter, 

Jennifer Johnson, Danyelle Custis and Melanie Beecham

Jennifer Johnson, co-owner of Harmony Home Care
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Empathy is a wonderful trait to have. 
It has been described as leaning into 
another person so we can feel what they 
feel. Empathy is learning to see things 
through another's eyes rather than 
seeing it through ours. As an empathetic 
person, we provide space for others to 
share their feelings without judgment or 
ridicule.

People often try to be empathetic by 
attempting to connect their stories with 
ours. "I can relate to that because I have 
had a similar experience." According 
to Stephen Covey, author of Everyday 
Greatness, "Most people do not listen 
with the intent to understand, rather they 
listen with the intent to share their own 
stories." He points out that when people 
say, "I understand your pain" or "I can 
relate to that," it is usually a prelude to 
offering advice.

Listening is an essential component of 
empathy. Confucius is quoted as saying, 
"When we listen, we listen with eye, ear, 
head, and heart." 

When we listen with our eyes, we 
understand the entire message. (Non-
verbal language is 80 percent of 
communication.) 

When we listen with our ears, we hear 
the words that the other person has 
chosen for self-expression.

How many times have we said,
"I can relate to that" 

and then proceeded to share 
our similar experience? 

When we listen with our heads, we 
understand the meaning behind the 
words. 

When we listen with our hearts, we 
understand the feelings behind the words. 

But how many times do we say, "I can 
relate to that," and proceed to share 
our similar experience? We think we 
are helping, but often we stop the other 
person from telling their story, shifting the 
focus to ours.

I went through a tough time when 
my father died. He passed without any 
warning. It was as though my world had 
been turned upside down. A part of my 

identity and security system had been 
uprooted. I felt anxious, as well as sad. 
Oh, yes, and there was the guilt. My mind 
went to an experience just before he died 
when I was upset with him for running our 
boat into a sand bar. Of course, when I 
heard he had died, my mind went right 
to that episode. While Dad's death was 
painful, something good happened to me.

I found that when I would visit or talk 
with someone who had lost a loved one, 
I could understand their feelings. I knew 
what it felt like to be an orphan as an 
adult. I did not need to tell them my story 
or talk them out of their grieving. Instead, 
I drew on my emotional experiences. For 
example, I asked one person who had 
recently lost their parent if they felt like an 
orphan. "Oh, yes. I felt like a child being 
abandoned on the doorstep," was her 
reply. We need to use the authority of our 
own feelings to help others process theirs.

Relationships by Dr. Bill AustinEmpathetic Listening

Dr. Austin has decades of experience dealing with relationships. He charges clients 
on a sliding scale according to their ability to pay. His first book, Creating Our Safe 
Place: Articles on Healthy Relationships, was published in 2004. His second book, 
Keeping It Safe, was published in 2009 and can be purchased through amazon.
com, publishamerica.com, and at the Parrish Book Store in Virginia Beach. He is 
also a sought-after speaker at meetings and seminars.

Tidewater Pastoral Counseling 
623-2700

Products and services:
• Upper and Lower Extremity Prosthetic Limbs
• Upper and Lower Extremity Orthotic Devices
• Spinal and Scoliosis Bracing
• Cranial Remolding Helmets

Helping our patients step forward 
into a better tomorrow

We are 
Hampton 

Roads’ 
Leading 
Provider 

of Scoliosis 
Braces!

Read our story at DoctorToDoctorMagazine.com

President Steve Siverd and 
Vice President Bobby Siverd

Six convenient office LocationS

www.coastalpando.com
www.facebook.com/coastalpo

CHESAPEAKE
433 Network Station

Oakbrooke Business and Technology Center

(757) 892-5300

NEWPORT NEWS
11818 Rock Landing Dr., Suite 104

Peninsula Professional Bldg.

(757) 892-5300
Fax: (757) 892-5303

NORFOLK
6330 North Center Dr. Bldg.13, 

Suite 125

(757) 892-5300
Fax: (757) 892-5303

ELIZABETH CITY
Building 8

1134 N Road Street

(252) 621-5750

VIRGINIA BEACH - LANDSTOWN
1924 Landstown Centre Way, Suite 109

Located in the CHKD building

 (757) 892-5300
Fax: (757) 892-5303

 VIRGINIA BEACH - HILLTOP 
1008 First Colonial Rd, Suite B

 (757) 892-5300
Fax: (757) 892-5303
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Atlantic Urogynecology
Christopher Walshe, M.D.
Compassion and expert care for 
women’s most private problems
	 Some	health	 issues	 remain	 so	pri-
vate	that	a	woman	won’t	even	discuss	
them	with	her	mother	who,	ironically,	
may	be	suffering	in	silence	from	the	
very	same	condition.		
	 Often,	 Christopher	Walshe,	 M.D.,	
explains,	it	is	what	the	women	won’t 
discuss	 that	 speaks	 loudest,	 and	pri-
mary	 care	 physicians	 must	 learn	 to	
ask	 leading	 questions	 and	 to	 read	
body	language.
	 Dr.	Walshe,	a	renowned	reconstruc-
tive	 pelvic	 surgeon	 and	 urogynecolo-
gist	who	began	his	medical	career	as	a	
nurse,	 is	 quickly	 earning	a	 reputation	
as	much	for	his	kind	and	caring	nature	
as	for	the	experience	and	expertise	he	
brings	to	our	region.		He	is	one	of	only	
110	 fellowship-trained	 urogynecolo-
gists	 in	 the	 United	 States	 and	 is	 a	
member	of	 the	prestigious	Society	of	
Gynecologic	Surgeons	and	a	fellow	of	
the	 American	 College	 of	 Surgeons	
with	 international	 training	 and	 recog-
nition	as	a	pelvic	fistula	surgeon.	
	 “With	 proper	 treatment,	 the	 trans-
formation	 that	 occurs	 in	 her	 life	 is	
more	 than	she	even	knew	was	possi-
ble:	freedom from pain and shame and 
fear,” he	says.
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A Loxley-Barnard Family Publication
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Doctor to Doctor Magazine

This Doctor to Doctor Magazine is mailed to 7,500+ 
medical professionals throughout Southside Hampton 
Roads and Northeastern North Carolina. We reach 
physicians and dentists as well as hospitals, therapists 
and other medical groups in this area.
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In early 2016, Susan and Michael 
Geoghegan were excitedly awaiting the 
birth of their daughter, Lorelei. “She was 
born in mid-February at 32 weeks and 
weighed less than three pounds,” Susan 

recalls. “Other than being a ‘preemie,’ we had 
no idea anything was wrong.”

But a month later, the doctors discovered 
that Lorelei had a rare form of Mitochondrial 
Disease (Mito) caused by a mutation to her 
FBXL4 gene.

“The doctors told us this form of Mito is so 
rare that Lorelei was only the 31st case ever 
documented anywhere in the world,” Susan 
says. “We were told that most children born 
with this disease pass between their third and 
fifth year. Most can’t walk, talk, or eat by mouth; 
they are deprived of vital energy and experience 
developmental delays. We felt like a train had 
hit us! We went from being ‘preemie’ parents to 
parents of a child who might not live.”

Michael and Susan also learned there was a 
25 percent chance of future children having this 
disease because they both carry a rare recessive 
gene. Toward the end of June 2019, their son, 
Benjamin, was born.

“We found out that Benji had Mito during 
my pregnancy,” Susan explains.“Both of our 
children have the same disease, but both have 
different issues due to it. Lorelei suffered from 
brain bleeding early. Benji has a heart condition. 
When he was born in June 2019, we were told 
he probably wouldn’t live until Christmas. But 
because doctors learned of Benji’s condition 
prenatally, they were able to put him on a heart 
medication on the week he was born, and that 
has saved his life.”

Simply put, Mito is a disease that prevents 
people from having enough energy to function 
due to the dysfunction of the mitochondria (the 
energy producers) of the cells. Susan uses the 
charging of a cellphone to explain how the 
disease works:

“A cellphone operates just fine when its battery 

is fully charged, but notice how 
quickly the energy depletes 
when the charge gets down to 
50 percent. When it comes to the 
energy that their bodies need to 
do everything—including the 
energy to keep their vital organs 
and brains functioning—my 
children start each day with only 
50 percent of the energy that a 
healthy child has. By the time 
Lorelei and Benji are halfway 
through an average day, their 
energy reserves are severely depleted. They 
cannot fight infections well. A common cold 
can be life-threatening because all their energy 
goes to fight the virus, depriving their organs and 
brain-needed energy. Over two years ago, when 
Lorelei contracted the flu, we rushed her to the 
hospital. That was our biggest scare since her 
birth.

Both Lorelei and Benji both have feeding 
tubes; neither one of them eats by mouth. 
Recently, Lorelei has begun using a device 
similar to an iPad to communicate with her 
parents through “yes” and “no” questions. 
She looks at the device, it picks up her eye 
movements, and it will answer yes or no 
accordingly.

“Before having a child, we try to imagine 
our future,” Susan says. “No one could ever be 
prepared for what we have faced and continue 
to face daily. We have learned to adapt and 
adjust to life’s plot twists, one day at a time. 
Since Lorelei’s birth, I have become a ‘Medical 
Mom.’ I always joke that my experience with 
medicine before this was watching Grey’s 
Anatomy. Now I can replace a feeding tube in 
the middle of the night. I’ve learned how to do 
all of these things that I never thought I’d do.”

“The children visit the hospital, doctors, 
and therapists more frequently than they 
visit family and friends,” Susan continues. 
“Developmentally, they are well behind other 
children their ages. They both struggle from 
hypotonia (low muscle tone) that holds them 
back from typical milestones. Between the two 
of them, they have complications with their 
brains, hearts, kidneys, eyes, ears, metabolic 
function, and more. We don’t know if Lorelei 
or Benji will be able to speak, walk, or even sit 
up on their own.”

Shortly after Lorelei was born, the couple 
compiled a Bucket List of activities that would 
bring more joy to their daughter’s, and later, 
their son’s, life. “Because we don’t know how 
this will play out, every day is a gift, and we 
make each one count,” Susan declares. “I can’t 
take my kids to petting zoos. So, recently we 
threw a party for them at home, bringing in a 

pony for pony rides and other animals to pet. 
Lorelei squealed with delight being able to hold 
a baby pig. Lorelei has such a wonderful, sweet 
personality!”

Besides caring for their children, Susan 
and Michael devote much of their time and 
energy to raising money for Mito research. “In 
2013, Dr. Marni Falk and her staff of scientists 
at the Children’s Hospital of Philadelphia 
identified the gene that is causing Lorelei and 
Benjamin’s form of Mitochondrial Disease,” 
Susan explains. “Now that Dr. Falk and her 
team have identified which gene is causing the 
disease, they are actively pursuing therapies to 
treat Mitochondrial Disease. We believe that the 
best chance we have to help them is to focus our 
fundraising efforts to support Dr. Marni Falk’s 
lab at the Children’s Hospital of Philadelphia.”

Besides hosting a website through which 
visitors can make direct contributions to the 
hospital, the couple also hosts several annual 
events. “I don’t like to run, but I like to sit at the 
river and float,” Susan smiles. “So, four years 
ago, we began sponsoring an annual ‘Float 
for a Mito Cure’ event. We’re also hosting our 
Wreaths for a Mito Cure fundraiser for the 
fourth year, offering Fall and Winter/Christmas 
wreaths, centerpieces, and décor online. One 
hundred percent of all money raised goes to Dr. 
Falk’s Mito cure research lab at the Children’s 
Hospital of Philadelphia.

“I would invite and encourage people to learn 
more about this disease that we didn’t know 
existed, but which affects people around the 
world,” Susan concludes. “As a mother, I would 
love people to support our fundraising efforts 
because every penny we raise for research puts 
my kids a penny closer to a cure.”

Inspired by Love for their Children,
Suffolk Couple Works to Find 
a Cure for Rare Disease
By Rob Lauer

Wreaths for Mito Cure 2020
www.lynchcreekfundraising.com

/f/1337174
Float for a Mito Cure

www.floatforamitocure.com

Susan and Michael Geoghegan with their children, Lorelei and Benji

Lorelei and Benji Geoghegan
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 W e b  W o r k s
2021 New Year's Webolutions

By Terry young, Ceo

757-549-4764
www.internetmark.com

	 Because	 the	web	 is	always	
evolving,	 the	 new	year	 is	 an	
excellent	 time	 to	 address	
things	that	may	have	changed	
over	the	last	year	and	adjust	
your	website	accordingly.
 One of the major things 
companies do in January is to 
assess how their website 
performed during the previous 
year. Our clients use tools that 
are built into their site that give 
them keyword searches and 
traffic reports to see how their 
site is performing.
 The first thing they want to 
know is where they are coming 
up on search engines. This is 
usually where there have been 
the most changes. Many 
companies who were on page 
one last January are surprised 
that they are now on page three.
 The reason for this is two-
fold: Search engines adjust 
their ranking rules three to four 

times a year. Each time a 
change happens, their site may 
slide down. This could be for a 
reason as simple as keywords 
are repeated more or fewer 
times than the search engine 
now deems appropriate.
 If content is not changed 
very often, or search engine 
positions are not checked 
regularly, it is very easy to 
slide right off the first page.
 Searches prefer websites that 
keep making changes; that 
shows a company is involved 
in their web presence.
 Suppose a site isn't updated 
for a long time. In that case, 
searches assume that the 
business is either not interested 
in their site or, especially after 
2020, out of business—and the 
site will slide down.
 If changes are being made 
regularly, any slips in search 
engine position are more likely 

to be spotted and fixed before 
it's too late.
 Another thing companies 
need to be aware of is changes 
in technology. A lot can change 
in a year.
 Every year sees huge leaps 
in mobile devices.  There are 
so many phones, tablets, and 
other smart devices—each 
with different sized screens.
 Depending on how old your 
site is, it may not show up 
properly on some newer 
devices, and you could be 
losing many potential customers 
and search engine results.
 The most important thing 
search engines look for is that 
your site shows up properly on 
the visitor's screen/device.  
This is so important that the 
search engine robots look for 
mobile compatibility first.
 Now is also an excellent 
time to check your site for 

o u t d a t e d 
i n f o r m a t i o n , 
such as outdated 
'news' items, 
staff, and even copyright dates. 
With many companies out of 
business in 2020, if your latest 
news is from 2019, and your 
site's copyright date is not 
current, many will assume that 
you've gone and not even try to 
call.

Read our story at 
DoctorToDoctorMagazine.com

Terry Young is the founder and 
CEO of Internet Marketing and 
Design. Since 1997, his computer 
programming and graphic design 
knowledge have kept his company at 
the forefront of the latest technology 
in web development.

133 Kempsville Road
Chesapeake

(757) 547-0520
www.TheShopper.com

www.DoctorToDoctorMagazine.com

Doctor Doctorto
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I   was a single parent with two young 
girls and not that big of a budget,” 
Bethany White recalls. “The agents 
I went to kept steering me to less-
desirable neighborhoods. I finally 

decided to just take care of myself. I ended 
up driving by houses and calling the listing 
agents. When I finally found a place I 
wanted to buy, I didn’t even know enough at 
the time to do a home inspection. Because I 
didn’t do that, I ended up having issues with 
the house.”

“The entire experience reinforced my 
ideas about how I wanted to be treated as a 
client and how I would treat others if they 
were my clients,” Bethany explains. “At the 
time, I worked in the furniture industry. I 
was the number one salesperson, selling a 
lot of furniture to new homeowners. That 
gave me some insights into home-buying, 
but ultimately, my experience in buying my 
house got me into real estate.”

“After taking classes and getting my real 
estate license, I started out as a single agent 
working part-time,” Bethany continues. 
“I quickly realized that selling real estate 
requires a full-time commitment. Within six 
months, I was working full-time. Thirteen 
years later, I have never looked back.”

Bethany White’s commitment is to 
really listen to clients’ needs and help 
them find the best possible home. It was a 
commitment born of her own experience 
when buying her home.  Now the Bethany 
White group is a phenomenon.  Clients can 

sense that teamwork permeates the 
Bethany White Group at Berkshire 
Hathaway.

“A lot of times, people say they 
are a team, but this group truly is, 
Bethany knows. They function as 
a unit, with each working all the 
threads. They are incentivized as a 
team and compensated as a team.  
Because each knows the deals 
that everyone else is working on, 
they can serve any client. They are 
Realtors, but also client liaisons. 
One team member will work with a client 
early on, talking to them to find out what 
they’re looking for in a home. How many 
beds and baths? What school system do 
they want to live in? How much are they 
comfortable with for a monthly payment? 
Then properties are checked out, showings 
set up, and meetings with clients. The deal 
is put together until negotiated and an offer 
accepted. Then it is handed off to someone 
to close. This team approach really works. In 
the past year, the team sold over 200 homes. 
That is a staggering number! The Bethany 
White Group is the number one Berkshire-
Hathaway group, out-selling groups in 
Northern Virginia/DC and Roanoke areas.

“We have had an outstanding year in 
real estate,” Bethany is proud to say. “The 
COVID epidemic has really shown people 
the importance of having a home. People are 
now working from home, and their kids are 
doing school at home. Many of my friends 
with prominent jobs have been told that they 
will be working from home permanently. 
One of the many things now driving the 
real estate market is the need people have 
for an at-home office space. People know 
that if working from home is the new norm, 
they’ve got to set up their office somewhere 
besides the dining room table.

“Whatever a client’s needs might be, our 
team will be there for them and never drop 

the ball. Team members explain. “If an offer 
needs to get out at 8:35 p.m. on a Thursday 
evening, it goes out. If a client needs to 
connect with us at 7:30 a.m. on a Tuesday, 
we will be there at 7:30 a.m.  The sense of 
teamwork permeates the Bethany White 
Group at Berkshire Hathaway.

“The people on our team are young and 
aggressive and aim to please,” Bethany 
asserts.” For them, helping clients find their 
ideal home is more than a 9-to-5 job. That is 
the secret of our success.”

Another team member defines success 
as how many people one can help and 
how big of an impact one can have on his 
community. Zig Ziglar famously declared, 
“You can have everything in life you want 
if you will just help enough people get what 
they want.” Perhaps that is why the Bethany 
White Group at Berkshire Hathaway is 
number one!

Bethany White’s Personal Experience 
Led Her into Real Estate
Her Commitment to Clients Led Her 
Team to Top in State
By Jean Loxley-Barnard and Rob Lauer

They Are Realtors®,
 but also client liaisons.

Bethany White’s commitment
is to really listen to 

clients’ needs
and help them find the 
best possible home.
 It was a commitment

born of her own experience
when buying her home.

200 Golden Oak Ct. 
Bldg. 2, Ste. 400 • Virginia Beach

(757) 773-6503
www.bethanysellshomes.com

Bethany White of Berkshire Hathaway

Bethany White (center) with three of her Buyer’s 
Agents.  Left to right: Dewitt Washington, 
Breyanna Jones and Chenee Fontanilla
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A story a half-century in the making
In the waters of the southern Caribbean, lies the 

San Blas Island chain—one of the planet’s last 
undeveloped frontiers. But these islands aren’t 
empty. One indigenous tribe—the Kuna—carved 
out an unlikely home there, preserving their 
distinct prehistoric heritage and culture.

Only a small handful of Westerners have 
interacted with these people. But in 1966, 
seminarian Bill Austin had the incredible 
experience of spending 13 days with them. He 
has now captured his extraordinary glimpse of 
their hidden world in his new book, Coconuts for 
Hammocks.

Beautifully illustrated with 40 full-color 
photographs taken by Dr. Austin while among 
the Kuna, Coconuts for Hammocks in the latest 
book published by The Shopper and Press Pass 
Agency. Pick up your copy of this fascinating book 
at our office for only $15. 

For more information call 757-547-0520

Taking a break at Oral Surgery of Tidewater in Virginia Beach 
with Dr. Melvin L Ford III, Dr. Klaus D. Guter, Jesel Billups 
(practice administrator) and Daisy Johnson (orthognathic 
coordinator). These four will always brighten your day!

All in a Day’s Work!

For more information or to donate:
www.monteromedicalmissions.org

Donations are 100% tax deductible.

Join the MMM family and become a one-time 
or a monthly donor today to support our mission.
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When it’s time for a mental 
vacation from the daily 
headlines, a great place to 
turn is the music library of 
Dr. Gil and Judy Snider. The 

longtime lovebirds from Virginia Beach write 
uplifting lyrics in partnership with Pearl Snap 
Studios in Nashville, and now they have an 
impressive collection of original studio-
quality songs available for download. The 
songs display a refreshingly homespun style 
that’s catchy but not trite, and firmly planted 
at the intersection of pop and country. A hint 
of upbeat jazz adds a little frosting to their 
newest single Best Day, showcasing the 
couple’s developing acumen.

Best Day is a perfect addition to that 
morning jog playlist for maximum pep in the 
step, or even as an alarm ringtone for those 
who sometimes need a reason to get out of 
bed. It’s a beacon of light in a summer of 
gray, which Gil and Judy hope will make a 
positive difference.

Leaving the world a bit better than they 
found it has defined the Sniders for decades. 
Gil became a neurologist to help advance 
care for some of the most challenging and 
life-altering conditions in medicine. Judy, 
meanwhile, had an accomplished career 
in social work. They taught their sons, 
Jonathan and Nick, to always stay positive, 
to lend a helping hand, and to be part of the 
solution. Community involvement filled their 
weekends with opportunities to demonstrate 
those values.

Gil’s neurology practice, unfortunately, 
exposed him to many patients with terminal 
conditions such as Alzheimer’s. He offered the 
most support and the best medical treatment 
possible, but he often went home feeling 
powerless. He and Judy threw themselves 
into opportunities to be involved in something 
positive. Neurology slowly advanced to 
provide better treatments. Gil cheered the 
good news, but it wasn’t quite enough.

After retiring from social work, a still-
active Judy found herself serving in a school 
library. There she got an idea for a children’s 
book that she went on to publish. It opened 
a floodgate for the Sniders to discover some 
untapped talents. Since then, they’ve worked 
nonstop to connect with others through the 
power of literature and lyrics. 

A friendly challenge from Judy prompted 
Gil to test his book-writing skills. He didn’t 
have much extra time between practicing 
medicine and guiding his sons through school, 

but Gil took the challenge 
seriously. Over the next several 
months, he methodically wrote 
a novel one step at a time. 
Harkening back to his family’s 
Ukrainian roots, Gil crafted 
an intense medical thriller with political 
overtones involving attempted assassination 
by poison. His first novel Brain Warp was 
supposed to be entirely fictional just for the 
fun of a good read – until real-life events in 
Ukraine mirrored the plot a little too closely.

Friends jokingly asked Gil if he had inside 
information. The apparent stroke of luck even 
earned a mention in the local media. Although 
shaken by the near-deadly coincidence, Gil 
realized it signaled a knack for being dialed in. 

“We write what’s real and what comes 
from the heart,” Gil shares. “It’s about writing 
something worth saying.”

A trip to the land of the delta blues inspired 
them next to enter a song-writing contest. One 
thing led to another, and they ended up with 
Nashville royalty Billie Rae Stewart sitting 
in their home. If I Call a Name at Night was 
released by his label. Now the Sniders have a 
partnership with Pearl Snap Studios Producer 
Justin Morgan. 

Early releases were ballads based on 
personal experience (one was an original 
piece for Nick’s wedding) as the Sniders 
experimented with their style. A gut-
wrenching breakup song, a whimsical 
portrayal of love and loss—each new song 
was more exquisite than the last. They knew 
they wanted a catchy stuck-in-your-head 
melody that delivered a powerful emotional 
experience. When Words I Just Can’t Say 
snagged a jaw-dropping semifinalist spot in 
the prestigious International Songwriting 
Competition, the Sniders knew they were on 
to something.

Gil cut back his hours in the office to pursue 
what was rapidly becoming a second career. 
He and Judy joined Hampton Roads Writers 
Group. With their sons grown, the Sniders 
now devoted their weekends to book signings 

and media appearances. Judy branched out 
into writing a thriller series that’s earning 
enthusiastic reviews. Gil got to work on a 
second novel of his own.

“I’m able to help people both in my 
workplace and in my personal ventures. As 
a neurologist, I treat patients medically. Then 
I come home and write words to heal their 
heart,” Gil shares. “Doing both brings me 
joy.”

As their song library attracted growing 
attention, Judy and Gil got to work on 
crafting their next release. It was the spring of 
2020. They were known for writing ballads, 
but current events called for a cheerful dose 
of sunshine. So, they released a song slightly 
different from their brand. Writing from the 
heart paid off. Best Day was a success.

“I still play the song every morning myself,” 
Judy adds with a smile. “It’s truly the perfect 
song for this moment in time. We’re thankful 
that we were able to write it.” 

Their song library is available for download 
on Amazon Music and iTunes. Select songs, 
including Best Day, are on YouTube. All of 
their books are available to purchase online.

Gil recently finished his second novel, The 
Last, a supernatural thriller that hinges on the 
relationships of three heroic women. Showing 
Gil’s maturity as a novelist, this book spans 
generational experience and blurs the lines 
of conventional genres. While it may seem 
unorthodox at first, the Sniders have proven 
their ability to connect with an expected but 
very real moment. He is presently connecting 
with publishing professionals to get the novel 
into print.

“We’re not doing this to write what’s already 
out there,” Gil notes. “We want to leave a legacy 
of something extraordinary—something that 
rose to the occasion. When people tell us our 
books and songs have touched them, we know 
we’ve done the right thing.”

Gilbert Snider, M.D.
Chesapeake Neurologist and 
his wife, Judy, lead double lives 
as acclaimed writers
By Candance Moore

“As a neurologist, 
I treat patients medically. 

Then I come home and write words 
to heal their heart. 

Doing both brings me joy.” 
—Gilbert Snider, M.D.

Gil Snider, M.D.
Judy Snider

www.gilsnider.com
www.judysnider.com

Gil and Judy Snider at a recent book signing
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October may have been Breast 
Cancer Awareness Month, but Kim 
Twine carries that awareness with 
her throughout the year. The owner 
of Pink Ribbon Resource Center 

in Moyock, Kim provides post-mastectomy 
products, education, awareness, and support 
for breast cancer patients and survivors in 
Northeast North Carolina and South Hampton 
Roads. There are many words to describe Kim: 
warm, caring, vivacious, bubbly, energetic, and 
enthusiastic, just to name a few. But the word that 
best describes her commitment to her non-profit 
center is passionate—a passion is fueled by love 
and family experiences.

A Hampton Roads native, Kim spent much 
of her early childhood in Virginia Beach before 
moving due to her father’s transfer. “I’m not a 
military brat, I’m a Ford Motor Company brat,” 
she laughs. “My dad’s career moved us a lot, but 
this area has always remained home for us.”

As an adult, Kim worked in various 
newsrooms around the Gulf South, from New 
Orleans to Sarasota Florida. In 1989 her life 
took an unexpected turn when her mother was 
diagnosed with breast cancer. Her mother’s battle 
against the disease became the impetus for Kim 
establishing the Pink Ribbon Resource Center. 
“My mom is a 31-year breast cancer survivor. 
She’s my inspiration, and I’m so very proud of 
her! That’s where my passion for helping women 
with breast cancer originated,” she explains.

While Kim’s mom had a positive medical 
experience, her struggle to obtain needed facilities 
after her mastectomy greatly impacted Kim. 
“Mom had such difficulty finding accredited 
facilities and fitters for her prosthesis. After all 
that she had gone through, it was painful to see 
her have these difficulties.”

A volunteer opportunity became the spark 
igniting Kim’s passion to help breast cancer 
survivors with their post-mastectomy needs. A 
Sarasota shop that fitted women for their breast 
prostheses needed volunteers.  Kim jumped right 
in. “I was moved to do it in honor of my mom and 
all of her struggles,” she says. “As I was doing 
this, I saw how appreciative the women were; it 
was so rewarding.  I knew then that helping these 
women was what I really wanted to do.”

Following her passion, Kim pursued 
certification as a post-mastectomy fitter. 
Receiving that certification in 2013, she became 
a full-time fitter, opening her own shop. Despite 
this success, life took another turn when her 
marriage ended in divorce. Wanting a fresh start, 
she returned to the Hampton Roads region to 
help her widowed mom. They found a home in 
Moyock and moved in together. 

To get back on her feet 
financially, Kim went to 
work in a local newsroom, 
which only strengthened 
her resolve to return to her 
passion. “I realized how 
much I missed helping 
women who needed me,” she 
explains. “The newsroom 
job was a financial blessing, 
though, because it allowed me to get Pink Ribbon 
up and running, which was my ultimate goal.”

Pink Ribbon Resource Center provides a 
unique personal experience for women needing 
breast prostheses, bras, and swimsuits, as well 
as other products and resources. Kim’s goal is to 
provide these products along with warm, caring, 
personalized support for each and every client.  

“There’s nothing like Pink Ribbon Resource 
Center in this region,” Kim states emphatically. 
“Women dealing with breast cancer deserve 
dignity and respect for all that they’ve endured. 
They shouldn’t have to shop for something 
as essential and personal as a bra in hospitals, 
pharmacies, and medical supply stores.”

In Pink Ribbon’s friendly boutique 
atmosphere, Kim offers an expanded choice 
of post-mastectomy bras, swimwear, skincare 
products, wigs, and scarves. “I don’t just carry 
one particular line of a product because everyone 
enjoys having a variety of options.”

The discreet location of Pink Ribbon was 
chosen for the privacy of Kim’s customers. “I 
learned from my other business that many women 
don’t like being seen coming and going from a 
shop that serves cancer patients.  I respect that 
and want to make women feel comfortable when 
coming here,” she remarks with understanding.

Pink Ribbon is a nationally accredited, 
certified fitting facility that accepts most major 
insurances.  It is also a non-profit organization. 
“We need funding and donations to assist us in 
our mission,” Kim stresses. “As a non-profit, 
we don’t turn anyone away.  We feel that all 
women, regardless of their financial status or 

access to health insurance, deserve dignity and 
respect. Every woman who comes here is offered 
the same options.  I don’t ask them about their 
financial situation.  It’s about making them feel 
beautiful at a time when they also feel most 
vulnerable.”

To increase fundraising, Kim recently opened 
NOLA’S, an upscale resale shop just behind the 
boutique. “NOLA stands for ‘New and Once 
Loved Apparel,’” Kim smiles. “We offer brand 
new and gently-used clothing and home décor. 
NOLA’s gives everyone in the area a reasonably 
priced place to shop. 100 percent of sale proceeds 
go to help cover the costs of items we donate to 
survivors. It’s a win-win for everyone!”

The loss of significant resources from the 
American Cancer Society and Susan G. Komen 
Foundation through office closures and the 
suspension of volunteer outreaches due to 
COVID has left a void in the community. “Our 
mission is more important than ever because of 
that loss,” Kim insists. “I’m working to create 
“Breastie Bags”—bags that contain educational 
materials, breast pillows, and skincare samples—
that we’ll distribute to local surgeons’ offices. 
These can be taken to hospitals for patients to 
receive after surgery.”

Kim Twine’s life’s passion is one of 
service, caring, and compassion.  Through 
her perseverance and commitment to helping 
others, she has provided the region with an 
invaluable resource in Pink Ribbon Resource 
Center. “I’m right here in the community,” 
she declares. “I want to be that open option 
for all women, regardless of their finances.”

Pink Ribbon Resource Center
Fueled by love, Kim Twine establishes invaluable 
resource for breast cancer 
survivors
By Cristi Sanchez

“There’s nothing like Pink Ribbon 
Resource Center in this region. 

Women dealing with breast cancer 
deserve dignity and respect for all 

that they’ve endured. They shouldn’t 
have to shop for something as 

essential and personal as a bra in 
hospitals, pharmacies, and medical 

supply stores.”
                                       —Kim Twine

113 Baxter Lane, Suite 8
Moyock, North Carolina

(252) 435-2776
www.pinkribbonresourcecenter.com

Kim Twine, owner of Pink Ribbon Resource Center
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Chesapeake 
Health Department 

offers to help 
local practices 

navigate the vaccine
Your Chesapeake Health Department 
    will help you help your patients! 
        This vital service is offered 
             AT NO CHARGE 
                  to Chesapeake 
                       medical practices 
                            who wish to become 
                                  a COVID vaccination site. 

                                                  See page 16


